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Duration of the study 

course 

2 sem. (study programme 90 CP) / 3 sem. (study programme 120 CP) 

Study course 
annotation 

The content of the course consists of irrational decision-making mechanisms such as 
sunk cost, status quo effect, mental accounting, which are known as mental shortcuts 
in behavioral economics.  

Aim of the study 
course 

The aim of the course is to inform students about the basic irrational decision-making 
mechanisms of people.  

Study course results 

Knowledge Skills Competences 
This course provides 
information about the 
human profile upon which 
economic theories are 
built, while also shedding 
light on the real-life human 
profile encountered. In 
fact, the human profile in 
real life does not conform 
to the rational human 
profile upon which 
classical economic 
theories are constructed. 
From this perspective, 
students will learn how far 
from rationality 
individuals actually make 
decisions.  

Students taking the course 
will not only gain the 
ability to make more 
rational decisions in 
financial markets but also 
in the face of choices they 
may encounter in every 
aspect of life. Additionally, 
they will acquire 
knowledge about basic 
experimental designs used 
in social sciences, enabling 
them to conduct controlled 
experiments at a 
fundamental level.  

They will be able to 
identify anomalies in 
financial decisions.  
They will be able to 
identify irrational elements 
in both their own decisions 
and the decisions of others.  
They will be able to design 
controlled experiments at a 
basic level, thus enriching 
their academic studies.  

Study course content 

Topics 
1 Introduction: Homo-Economicus 
2 Sunk Cost Effect 
3 Mental Accounting 
4 Gambler's Fallacy 
5 Representativeness and Anchoring 
6 Ownership Effect 
7 Representation and Anchoring 
8 Status Quo Effect 

Form of assessment: The final exam will consist of a small number of open-ended questions.  
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Changes and additions to the program and literature list are possible during the study process 

 


